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As we dive into the cupboard for those extra winter woollies, NSW 
is recording above average rainfall at the halfway mark of the 
season, with full or near full moisture profiles for all regions. Large 

sections of Victoria’s north western grain belt have experienced almost 
the antithesis, with minimal rain but enough to get crops started. Crop 
conditions and seasonal rainfall totals improve as you head south from 
the Mallee through the Wimmera region.

With that backdrop we welcome you to the 2021 winter edition of 
Prospect.  This edition reflects on the careers of some of Australia’s most 
prominent identities in the broadcasting world for rugby and cricket. Jim 
Maxwell and Gordon Bray are both recognised as the ‘voices’ of cricket 
and rugby respectively and their friendship has spanned decades. Each 
reflects on their career and those pinnacle moments covering those 
sports, as well as, multiple Olympics and Commonwealth Games and 
many other sporting disciplines.

Shifting gears, we reach top speed with Australia’s record yield breaking 
canola crop, involving our very own James Cheetham (Agronomist) and 
Peter Brooks of “Mayfield”, Oberon. As a dual-purpose crop (having 
been heavily grazed through winter), it went on to achieve a yield result 
of 7.16t/ha. Whilst more akin to a top end wheat yield, this result has 
been remarkable and both Peter and James explore the reasons for it’s 
success and result.

This edition’s Master Farmer and Cover Story stretch from Hopetoun in 
north western Victoria to Rowena in far north NSW.  The Hallam family tell 
of their remarkable family farming history spanning multiple generations 
over 135 years. A tremendous history where adaption to change and an 
objective approach towards enterprise selection form the key elements of 
their success. In the more summer dominant rainfall region of Rowena, 
the Radford family recollects their farm’s development since 1989 and 
the impact of the more extreme seasonal effects of recent decades. Their 
family farm’s expansion also involves an off-farm business in “Lighten-
Up” a foray into a home-grown light shade company.

Delta Ag’s business interest currently stretches from southern Queensland 
through to Victoria and as of 1 July, will cross the Nullarbor into Western 
Australia. Two Western Australian rural businesses, David Grays Aglink 
(DGA) and Agquire Rural Holdings (ARH) will merge with Delta Ag. 
DGA is a leading wholesale provider of ag merchandise across WA, 
whilst ARH comprises eight rural retail outlets which complements the 
wholesale business. We are very pleased with this strategic acquisition 
which provides further geographic and business diversity to strengthen 
the overall business.

In closing, I would like to pay special tribute to Kevin Siegert, a long time 
Delta employee at Cowra who sadly passed away late last year at the 
age of 57. Kevin began his career with Oliver & Davidson (CRT) who 
eventually merged with Lachlan Fertilizers Rural, which then went on to 
become a Delta Ag business. This was Kevin’s lifetime career and having 
managed the rural merchandise division for many years, he went on to 
become one of the key leaders of this very large business. He contributed 
enormously to the business and surrounding community and was highly 
respected within the industry. Our sincere condolences to his family. He 
will be sadly missed.

From all of the staff at Delta Ag, LFR, North West Ag and AGRIvision, 
we thank you for both your patronage and ongoing support. On the back 
of a very good year of 2020, we trust that 2021 also finishes with strong 
results and may it let you prosper and continue to enjoy all that is good 
in rural Australia.

Chris Duff
Executive Director - Group Manager 
Advisory
Delta Agribusiness
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Ardlethan  02 6978 2128
Burren Junction  02 6796 1428
Caragabal   0458 475 358
Coolamon  02 6927 3189
Coonamble  02 6822 2249 
Cowra - LFR  02 6342 1844
Dubbo   02 6882 5222
Dunedoo  02 6375 1209
Goondiwindi  07 4671 0099
Grenfell   02 6343 1276
Gunnedah  02 6742 7771
Harden   02 6386 2118
Henty   02 6929 3415
Lockhart   02 6920 4666
Moree   02 6752 3888
Narrabri   02 6792 6488
Nevertire  02 6847 6375 
Quandialla  02 6347 1140
Temora   02 6977 1122
Tottenham  0428 924 155
Trangie   02 6888 7122
Wagga Wagga  02 6971 7100
Wee Waa  02 6795 1287
Yass   02 6226 2622
Yerong Creek  02 6920 3557 
Young    02 6382 6623

Northern NSW  02 6772 0000
Southern NSW  02 6386 2118
Southern/Central QLD 02 6772 0000

Delta Ag branches All locations
Cootamundra  02 6942 1866
Wagga Wagga  02 6921 9099
Yass   02 6226 2622
Young   02 6382 6622

Beulah   03 5390 2264
Boort   03 5455 2563
Charlton   03 5491 1976
Donald   03 5497 1144
Hopetoun  03 5083 3133
Marnoo   03 5359 2240
Nullawil   03 5493 5251
Ouyen   03 5092 1381
Quambatook  03 5457 1341
Sea Lake  03 5070 1080
St Arnaud  03 5495 2211
Swan Hill  03 5032 5595
Warracknabeal  03 5394 1024
Woomelang  03 5081 2131

DE LT A
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Prospect|Announcement

Delta Ag Board of Directors
Back: George Penklis, Gareth Banks, Glenn Findlay, Steve Cameron

Front: Doug Rathbone, Chris Duff & Gerard Hines

We are very pleased to announce that Delta Agribusiness has 
recently completed a transaction to acquire a significant 
stake in the Western Australia Crop Protection market, 

via the acquisition of David Grays Aglink (DGA) and Agquire Rural 
Holdings (ARH).

David Grays Aglink is a leading wholesale provider of farm inputs 
to Western Australia growers, and operates a warehouse and 
distribution network in Perth to service over 50 independent rural 
supply businesses across the state’s cropping, horticulture, seed, and 
animal health markets. The business also incorporates David Grays 
Seeds and David Grays Agro Advantage.

Additionally, ARH comprises 8 company owned retail branches 
to complement the wholesale agency business and to provide a 
platform for future growth and succession planning options for the 
DGA customers over time.

Delta Agribusiness Group Managing Director Gerard Hines said, “This 
exciting development launches our company into the large Western 
Australian market in a substantial way and will give us initially around 
a 25% share of the WA crop protection market, the largest market in 
Australia. This merger though importantly also gives us a big uplift in 
geographic and seasonal diversity and provides our overall business 
with better balance in terms of diversity of earnings and a strong base 
to add additional services like Livestock Marketing, Finance and Real 
Estate activities.
www.davidgraysaglink.com.au              www.agquirerural.com.au

“The David Grays Aglink business will retain its Aglink membership in 
Western Australia and add another dimension to our business to reach 
into regions where we currently don’t have a retail presence,” Gerard 
added.

DGA and ARH employ around 100 people in WA, and through the 
transaction, the leadership team, and many staff members and wholesale 
agent customers have become Delta Agribusiness shareholders. This is 
important as it retains strong local ownership and cultural alignment and 
positions the overall Delta Group business as the largest private and 
independent player in the Australian agri services sector. 

David Grays Aglink and ARH General Manager Warren Stirrat also 
commented, “We are thrilled to become an important part of the dynamic 
and innovative Delta Ag group, as we see terrific cultural alignment 
and common vision, and now have additional firepower and scale to 
continue to take our business forward to add further value to our agents 
and farming customers across WA. 

“It was important to us to partner with an Australian owned private 
business, locals looking after locals, and a focus on helping growers 
to make the right decisions. This merger also gives our wonderful staff 
the opportunity to invest in the business if they choose to and retains 
important balance in a market that’s rapidly consolidating into large 
corporate and foreign owned entities.”

The map on the following page illustrates the new Delta Ag Group 
footprint.

Delta Agribusiness announces expansion into Western Australia
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Warren Stirrat,  Doug Hanna & Simon Hazeldon - David Grays Aglink

Group

WA wholesale locations WA branch locations VIC branch locations NSW branch locations
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Prospect|Master Farmer

SOWING SUCCESS
How changing seasons are a driving 
force for growth for the Hallam family

Hopetoun farmers, Steve Hallam & Pat Hallam

Article I Lucy Moore                     Photography I Jane McLean Photography
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With more than 135 years in farming in north 
west Victoria, the Hallam family have certainly 
experienced varying seasonal conditions. 

They say dry spells have provided the most valuable 
insights into the most profitable areas of their business, and 
those less sustainable.

The Hallam farming enterprise is run across 12,000 
hectares near Hopetoun. 
They have measured less than 40mm of rain up until 
autumn  – one of the driest three months on record in the 
area. 

Being a solely dryland cropping operation of cereals 
including wheat, barley, lentils and canola, they are 
balancing on a knife edge. “We’ve been farming in the area 
for about 135 years and there’s been tough times and good 
times throughout that duration,” he says. 

“You more or less need to roll with the punches. I think if you 
approach every year as though it’s going to be a bumper 
season you may not be in the game very long.”

Pat is nearing completion of sowing lentils, with canola due 
to be planted. This year he is bucking the trend sowing it late 
in the year, usually it is first in the ground on their program.

“We’ve tried to spread our risk as much as possible given 
the poor forecast,” he says.

“We normally plan our cropping regime in September and 
stick to it as much as possible, remaining adaptable where 
we can.”

The family also run a 2,000 head self-replacing Merino 
sheep flock, sowing approximately 3,500 hectares to vetch 
each year for fodder. 

Ideally this side of the operation would complement the more 
prominent cropping aspect, however, Pat says the sheep 
business is becoming less favourable for their operation and 
goals. “From a sustainability and soil regeneration angle 
we’re finding the sheep are somewhat detrimental. Our soil 
is mostly sandy loam and the sheep tend to camp and feed 
on loamy rises where wind erosion is a big concern.

“We’re finding we’re needing to go out with a disk plough 
or scarifier and recover the land to prevent erosion and soil 
drift, so that leaves us scratching our heads about the place 
sheep have in our operation.”

Pat says sheep provide a consistent income stream, 
however, with cropping being their main enterprise and an 
increasing focus on soil regeneration, they are looking at 
other options.

“Some of our sheep are currently all contained in a small 
feeding area due to the dry and costs obviously increase in 
that situation,” he says. 

“The thing with sheep, and to their credit, the wool needs 
shearing, rain, hail or shine and we sell all wethers as meat 
sheep so it’s an income stream regardless of where the 
market value is.

“However, from a business growth and sustainability point of 
view, if we relied on sheep to cover ever-climbing land prices 
we’d never get a go, hence our focus on cropping.” u
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Pat says the family has acquired a lot more land through 
lease or purchase in the past 15 to 20 years, as the younger 
generation looked to return to the industry.

Eight members of the Hallam family are involved in the 
farming business – Pat’s father and three uncles, as well as, 
his brother and two cousins. 

Pat says communication is key to their continued success. 
“We all have our own roles to play but mainly we all pick up 
the pieces and do what needs to be done,” he says. 

“We have a 1,200ha farm south of Horsham where one cousin 
lives and works, but generally we all put in at busy times such 
as harvest to make sure we get a solid result.”

The advent of farming technologies has made a lasting 
impact in the Hallam family operation – a factor Pat says also 
influences the stronger focus on cropping as their dominant 
industry.

“We used to be an all conventional operation and would rip the 
country until it all blew away. The introduction of GPS systems 
and the evolution of better chemical options now make zero till 
farming a game changer.

“Twenty years ago we were on a two year rotation of fallow-
wheat or fallow-barley, whereas now we plant legumes and 
canola to tighten those rotations up a lot.”

Pat says chemicals such as Glyphosate and Paraquat had 
strong positive results for productivity.

“The older generation were very sceptical when zero till 
farming was suggested but they wouldn’t go back now,” he 
says. 

“We’re able to rely on chemicals for zero till farming, in turn 
allowing us to take better care of our soils and it has definitely 
increased our productivity. We’re able to cover greater areas 
in less time. It’s a one pass operation, whereas conventionally 
the soil would have been worked numerous times before it 
was sown.”

In line with the adage ‘time is money’, despite increasing their 
acreage, the zero till method has meant their outputs remain 
at a profitable level.

“We can run two boom sprays for weed management 
capable of covering 60ha/hr each, compared to a tractor and 
cultivator doing less than 10ha/hr – and the results speak for 
themselves.” 

The shift towards regenerative agriculture has been notable in 
the last decade, particularly as the next generation of farmers 
return to the land. Similarly, these farmers are looking for more 
productive ways of working where their time is invested in 
areas most profitable to the business.

In an example of this, Pat Hallam explains that if the auto-
steer GPS was not working on any given day you would not 
waste time starting the tractor.

“It’s not a matter of whether a job is possible or not but how 

effective and therefore profitable your efforts will be,” he says. 

“I’m on the tractor right now using the auto-steer to go up and 
down between last year’s rows and I can be making business 
calls simultaneously. 

“The technology today is so advanced that it does not compare 
with human ability - things like variable rate technology and 
yield mapping on headers. 

“There’s no doubt we could get the job done by hand, but I 
believe the output would outweigh reward.”

Pat put his family’s long history in the Hopetoun area down to 
more than just technological advances.

He says the region is quite secure from a cropping angle with 
eight out of 10 years resulting in good to very good yields.

As it stands now with their existing sheep enterprise, Pat says 
the family aims to harvest 65 per cent of the farm with the 
remainder servicing stock on hand or standing on rotation. 

From a community perspective, Pat says the tight knit nature 
of people living and working in the region rendered it a strong 
place to settle.

Hopetoun’s Lake Lascelles remained dry for many years in 
the early 2000s until the community, including Pat’s uncle, 
pushed for a pipeline to supply water from the Grampian 
Mountains resulting in a now constant water supply and a 
tourism opportunity for the town.

Pat says efforts like these drew considerable traveller 
numbers to the area on their way further north to warmer 
climates and resulted in better financial outcomes for 
members of the Hopetoun community.

“People around Hopetoun are prepared to work hard for each 
other for the betterment of the town moreover,” he explains. 

“It’s easy to sit on your hands and wait for government funded 
development grants, but the Hopetoun community is good at 
getting out and making things happen.” 

Pat says he and his brother are heavily involved in the 
local football club while his father and uncle are active 
members of the golfing fraternity – their commitment to life 
at Hopetoun is unquestionable. When I ask about his outlook 
for the remainder of the farming season, Pat says he remains 
hopeful. 

“The forecast seems to decline day to day each time a rain 
event is predicted and the general consensus is that it simply 
does not want to deliver. 

“Everyone gets their turn though - while New South Wales 
went through three years of drought we were getting away 
with it and had three pretty good years.

“We’ve got the support of our agronomists and the team at 
North West Ag Services and we’ve come out the other side 
of times like these before – it’s all about being flexible and 
adaptable and it’s what we’re good at!”



YOUR LIVESTOCK
SOLD BETTER

“Our Angus steer weaners 7-8 months fetched 639 c/kg live on the plaaorm. It was great 
to watch the bidding and feel part of the accon from our living room.” 

Mulgoa Pastoral Co. Holbrook

“We are always looking for innovacve ways to deliver valued results for our clients, and 
the FarmGate Auccons plaaorm is a great opcon.”

David Corcoran, Livestock Manager, Delta Agribusiness, Young, NSW.

Ask your nearest Delta Livestock 
agent how you can sell your 

livestock on FarmGate Auccons

Instant sale reports

Naconal audience of buyers
Faster auccons

 In app photo & video
Voice to text dictacon

Point of weigh data entry
Offline Assessment 

Paddock to Paddock 

www.farmgateauccons.com.au
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SEASONAL FINANCEDelta Agribusiness has launched a new flexible and dynamic 
seasonal finance product to allow customers to apply for 
quick and easy access to funding to support their farm 

input requirements – specifically farm chemicals, fertilizer and 
seed. 

In announcing the deal, a collaboration between Delta Ag and De 
Lage Landen (a member of the global Rabobank Group), Delta Ag 
Managing Director Gerard Hines said the finance offerings provide 
for a simple application process, no deposit, competitive interest 
rates, and repayment options up to 13 months from invoice, which 
provides commodity marketing flexibility. In addition there are no 
personal guarantees for amounts under $250,000.  

“We have been searching for a while to find a banking partner 
that could partner with us to create innovative and flexible finance 
offerings to our clients to assist with their seasonal funding needs. 
DLL are a global leader in this space, and we are very proud to 
work with them to deliver our clients additional funding capacity to 
take advantage of seasonal opportunities, and to maximise yield 
and production outcomes,” Gerard explained. 

“The beauty of this product is for example, a grain grower can 
purchase farm inputs for winter crop planting and not be obligated 
to settle the debt until the following March. This allows them 
three to four months after harvest to execute their marketing 
strategy and gives a lot more control back to the grower in terms 
of marketing flexibility and options to help maximise price and 
returns. Likewise, for cotton and summer crops, the finance facility 
allows for a full 12 months from the use of the farm inputs. With 
the high cost of irrigated input programs, we think this is a game 
changer!”

DLL National Sales Manager, Food and Agribusiness for Australia 
and New Zealand Greg Crawford commented, “Delta Ag is a 
leading force in regional agribusiness, with a strong and credible 
brand, a focus on adding value to their clients, and a business 
undertaking strong growth through people power and innovative 
client offerings. We see Delta as a terrific partner in this space and 
are excited to be aligned with such a dynamic business.”

Delta Ag clients can access the “Delta Ag Seasonal Finance” 
facility through their local Delta Ag, Lachlan Fertilizers or North 
West Ag branch.

Delta Ag has employed a highly experienced Commercial 
Manager, Ian Armstrong, whose sole responsibility is to manage 
this product, support clients through the application process, and 
be a designated person throughout the season to communicate 
with around the offering and the administration aspects of it. 

How it works:
Delta Ag customers meet with their local branch manager and Ian 
to discuss their season’s plans. A simple short form application 
is completed and returned to seek approval and account set-up, 
most of which will be conducted remotely and digitally.

Once approved Delta Ag staff will arrange the transfer of crop input 
invoices to the loan account. Current trading invoice terms will 
be honoured before transfer to the loan account. The customers’ 
experience in store will be seamless and customers will continue 
to transact as before. Repayment is by direct debit on the agreed 
settlement dates as approved, or earlier by arrangement.

For more information on Delta Ag Seasonal Finance, please 
contact your local Delta Ag, North-West Ag or Lachlan Fertilizers 
Branch Manager or go to  www.deltaag.com.au/seasonalfinance 

NEW FLEXIBLE SEASONAL 
FINANCE OFFERING FOR 
FARMERS



MEANSmore control
“There’s so much on the land beyond our control, 

Waratah’s fencing solutions provide security.”

• Feral animals are a major cost to the Australian agricultural industry.

• Fencing helps with total grazing management and reduces losses to stock, crops and pasture from feral incursion.

• Waratah manufacture speci� c prefabricated fencing for protecting your stock and crops against feral animals.

• Trained Delta Ag and Waratah staff are happy to provide on-farm consultation on the fence best suited to your feral exclusion needs.

• Start protecting your livestock and crops now as part of your total grazing management program by calling us today!

DE LTA
AG R I B U S I N E S S

WHEN IT COMES TOFERAL EXCLUSION FENCING, 
WARATAH & DELTA AG HAVE YOU COVERED

STOCKGRIP® LONGLIFE BLUE

WIRE SIZE ROLL LENGTH (M)
16/180/15 250

12/115/15* 250

15/150/15* 250

*Available with or without apron

STOCKSAFE-T® LONGLIFE BLUE®

WIRE SIZE ROLL LENGTH (M)
15/150/15 100, 250, 500

12/115/15 250

11/90/15 100

Available with or without apron

 LONGLIFE BLUE®



The next level 
seed treatment 
has arrived.

Find out more at evergolenergy.com.au

Bayer CropScience Pty Ltd, ABN 87 000 226. Level 1, 8 Redfern Road, Hawthorn East VIC 3123.    
Technical Enquiries 1800 804 479 EverGol® and Bayer Seedgrowth® are registered trademarks of the Bayer Group.

• Excellent control of loose smut in wheat,  
barley, triticale and oats.

• Class leading suppression of rhizoctonia root  
rot in wheat, barley, triticale and oats.

• In-furrow or on seed application for crown rot  
and pythium root rot suppression in wheat,  
barley, triticale or oats.

• Superior formulation with excellent seed  
coating characteristics and an outstanding  
seed safety profile.

New EverGol® Energy from Bayer is a 
breakthrough in cereal seed treatment.
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Prospect|In Focus

The fresh 
artisan label 

putting 
Mendooran 
on the map

Article I Rosie O’Keeffe 
Photography I Lisa Weber Photography
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Artisan cheeses may not often be 
associated with country showgrounds, but 
at Mendooran every week, it’s a hive of 

activity as rural women come together to produce 
boutique award-winning varieties. 

Deb Kiem who began the Blue Sky Cheese 
business with friend Pip Archer in late 2018, 
reveals the secret ingredient is “keeping it local” 
and using traditional handmade techniques. 

“It was really about learning an old craft for 
both of us. Our grandmothers had made butter 
and cheese, everyone had a milking cow. We 
wanted to create something by hand and using 
no preservatives or chemicals. 

“We always use milk sourced locally from The 
Little Big Dairy Company. We need milk with 
a high cream content and I believe that’s the 
big difference between us and other artisan 
cheeses… We can say that our varieties use milk 
from cows grazing in a paddock less than 70km 
away, so the varieties are created using low food 
miles and travel too. It makes a big difference 
having everything so fresh. We also notice just 
how lush the feed is when we add the milk, 
as that increases the cheese yield – certainly 
influencing the quality and quantity of what we 
are producing.” 

What started as a handful of packages 
made for family for Christmas gifts, has now 
transformed into a venture that has varieties 
stocked throughout the Central West – Coolah, 
Coonabarabran, Dunedoo, Dubbo, Gilgandra 
and Walgett. 

From the signature Castlereagh Camembert, 
Peppertree Feta which was awarded a silver 
medal at the Victorian Dairy Institute Awards, the 
Pippy Wippy Swiss variety which won silver at 
the Royal Easter Show in Sydney this year and 
was named after Pip’s farm vehicle, to the Beni 
Blue named after the Beni Crossing watering 
hole, Warrumbungle Wensleydale and Harvest 
Haloumi (also a silver medal winner in the 
2021 Sydney Royal Cheese and Dairy Produce 
Competition). 

“We started with double boilers with 30 litres of 
milk in each and it took us all day to create the 
cheese, but by late last year, the production had 
significantly increased over time and we are now 
using 180 litres of milk and making six batches of 
cheese each day,” Deb explains. 

“We really hope to educate the locals on the 
different types of artisan cheeses and that 
cheese doesn’t have to just be a block of bright 
yellow. It’s certainly as much for us as the cheese 
makers to keep it interesting as we explore 
different techniques and flavours, as it is for the 
cheese consumers.” 

Deb, who had previously had experience in 
cheese making while working at Hunterbelle 
Cheese at Muswellbrook, says that whilst Pip is 
no longer involved in the business, she has now 
been joined with Allison Martin, another farming 
woman excited to now learn about the processes. 

“We are really proud of what we’ve been able to 
produce from such a small commercial kitchen 
without a cool room or controlled environment. In 
frosty months and extreme heat, we do need to 
think about how the cheeses will mature,” Deb 
explains.

We hope that by sharing our story it 
inspires people to think about their 
own passions and how they can make 
anything happen, even in rural areas.
  Deb Kiem  - Blue Sky Cheese

“
”
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To make the cheese varieties, pasteurised milk is purchased and it is 
warmed and starter cultures added. These have been freeze dried in 
France and it’s these cultures that determines whether the cheese will 
be a white or blue mould and will dictate its ultimate flavour. 

The mix is stirred for a number of hours (the harder the cheese variety 
the more it is stirred) and the whey is taken off and a pig farmer often 
collects it for use in mash for the protein content. Once left with the 
solids, this is put into baskets to drain overnight. The cheese is then 
ready for other processes with the Camembert refrigerated at 14 
degrees for a week to allow for the white mould to develop ready 
for wrapping and the Wensleydale variety is dried and waxed. Deb 
has also been experimenting with different flavours with finger limes 
sourced from a local orchard now infused in their feta giving more of a 
‘bush tucker’ taste. The process to make the halloumi is different to the 
other cheeses with the mixture heated  to 96 degrees (almost at boiling 
point), where it is set into blocks and put into hot whey and left for 40 
minutes to create its rubbery consistency. 

Deb, who teaches at a local school and resides on a 180ha cattle 
property, recalls having established the venture in the height of the 
drought and how Blue Sky Cheese became a talking point.  

Deb has even been asked to provide cheese platters at local events – 
at the time of our chat she had just prepared 100 cheese platters for the 
World Whisky Day celebrations at Black Gate Distillery at Mendooran. 

“Setting up a very different little business, then creating the different 
varieties and experimenting with particular flavours did give us 
something positive to be thinking about and it provided a distraction 
from the bigger problems we were having with the drought,” Deb 
explains. 

“We are often asked to speak at community events now to explain how 
the business began and the processes involved. We also encourage 
people in to visit to learn about cheese making when we are at the 
showgrounds each Wednesday – there’s even a sign at the local rest 
stop to invite visitors and travellers in our area to stop by. 

“I really enjoy the process. It is interesting, fun and something different 
for our local area. 

“We hope that by sharing our story it inspires people to think about 
their own passions and how they can make anything happen, even in 
rural areas.”
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Strong customer service values have always been the 
cornerstone of operations, as well as remaining current and 
progressive in services offered at the Delta Agribusiness Dubbo 

branch.

The branch has just recently received a complete refurbishment of 
the office and showroom areas, making it much more convenient and 
serviceable for clients. 

Branch Manager Ron Gardner has been with the company at Dubbo 
since day one, when it merged from its predecessor Furney’s CRT 
into the Delta network in 2013. Ron says Furney’s CRT was a family 
owned and operated business and those traditions and values were 
carried through when the changeover occurred.

“Furney’s CRT was in operation for 12 years prior to the merge and we 
were delighted to maintain the same staff and clientele to take them 
with us through that transition,” he recalls.

“We continue to be one of the leading suppliers of goods and services 
in this area among strong competition,” he says.

“We ensure we have stock on hand at all times and offer the best 
advice and products to add value to our clients.”

Article I Lucy Moore
Photography I Lisa Weber Photography

Dubbo
Delta Agribusiness

On Location Dan Sheridan, David Strahorn, Hayley Wilson, 
Caitlin Bowman, Peter Thornton & Ron Gardner

The Dubbo region is diverse in its agricultural pursuits, featuring 
livestock production in cattle and sheep as well as irrigated cropping 
through the summer season and broadacre winter cropping.

It’s a diverse landscape that agronomy consultant David Strahorn is 
familiar with as he consistently travels a 100km radius surrounding 
Dubbo to advise his farming clients in all things agronomy.  David 
has now notched up 20 years with Furney’s/Delta Ag at Dubbo 
and he says he’s certainly seen the highs and lows of Australian 
agriculture. “My job always keeps me on my toes as every season 
is unique.

“Agriculture has become more technical over the past 20 years. 
From rotating chemistries combating weed resistance, to managing 
new pests and diseases, to implementing precision agriculture – 
things have definitely changed from when I first started my career.

“When I first started a lot of farmers were using conventional farming 
methods, but there is certainly not a lot of that now with minimum till 
and direct drilling.”

David grew up on a mixed farming property about 60km south of 
Dubbo at Tomingley, and his parents still sow winter crops and run 
Merino sheep and fat lambs there.
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“I have been advising some farmers every year since I started 20 
years ago. I really like providing growers with guidance and it is 
satisfying getting to the end of a good season and knowing you’ve 
played a part in that success.”

David says he has enjoyed working with an independent company 
since completing his Bachelor of Applied Science (Agriculture) degree 
at Charles Sturt University in Wagga and with a strong network of 
agronomists, there is always support in the role and the opportunity 
to connect with others in the group to gain an understanding of 
conditions and any potential seasonal challenges.

Grain broker Caitlin Bowman moved to Dubbo 18 months ago from 
the Riverina when the company saw an opportunity for her role in 
the region. Caitlin acts as an intermediary on behalf of growers and 
buyers sourcing the best price for farmers and best fits for purchasers.

She works closely with agronomists to look at forward selling 
opportunities for growers while also working on the best overall grain 
marketing strategy.

“I mostly deal with cereals and oil seeds, particularly canola with so 
much added value there,” she says.

Peter Thornton (merchadise manager) who has been with the branch 
for 17 years, has now extended his role into livestock consultancy.

“I grew up around livestock and have always had a passion for 
making producers more efficient.

Peter says the consultancy service is based around the livestock 
management calendar so plans could be made on-farm.

“We’d like to see graziers planning ahead in areas such as worm 
resistance and nutrition throughout seasons, for example pre-
planning a supplementation regime for calving heifers,” Peter 
explains.

“I know what’s going on on-farm so we can bring day-to-day practices 
and new information together with myself as the sounding board.”

“I’ve always taken a proactive approach. In terms of results I’ve been 
successful in helping producers decrease worm counts and we’re 
seeing more lambs on the ground through better nutrition, but the 
goal is to formalise this process and start benchmarking to measure 
success.

“It’s all about sustainability going forward and safeguarding these 
industries into the future.”

Ron says these highly skilled staff, also with agronomist Hayley 
Wilson and Dan Sheridan who works in sales/merchandise made his 
involvement with Delta all the more enjoyable, with access to a

spectrum of different clients and industries. 

“There are some very fertile soils along the Macquarie River where 
farmers are cropping under centre pivot irrigation and capably 
harvest two crops annually,” he says.

“Cereals including wheat and barley are definitely our biggest 
drivers through the winter cropping program but we’re also seeing 
plenty of rotations with canola and chickpeas.

“We see a lot of mixed farming and grazing in the Dubbo area 
where producers include cattle and sheep in their operation - lotfed 
lambs in particular are seeing continued growth and optimism.”

Unpredictable seasonal conditions have increased the need for 
preparedness and forward planning. Ron says producers have 
suffered through three years of drought prior to 2020, yet seasonal 
improvements since then had proved those long held client 
relationships could stand up through tough times.

He says pasture improvement for livestock operators was now 
very important to businesses where productivity and efficiency is 
key.

“Our clients are going into improved pasture mixes of lucerne, 
fescue and phalaris as well as adding legumes such as 
subterranean clover and biserula,” he says.

“This is often seen alongside fodder cropping for increased 
productivity when seasons are strong.”

There has always been a history of mixed farming operations 
in the area with the most notable change being a slight shift 
towards meat sheep as opposed to Merinos on account of ease 
of operation.

“There are still plenty of Merinos in western New South Wales but 
fluctuations in wool prices and difficulty attracting shearing teams 
has been challenging,” Ron says.

“The meat sheep game is strong and fat lamb prices have 
historically been good for 15 years now.”

Looking to the future, Ron is confident the Dubbo branch will 
continue to expand into the future.

“I can see our team growing to meet demand. Farming practices 
are changing with the likes of precision ag taking off and we need 
to remain on the front foot to go with these changes,” Ron says.

“We may outgrow our current location eventually with the need 
to employ specialist staff, but we will certainly uphold the values 
we’ve always stood by to best serve our customers.”
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ROWENA’S SHINING LIGHT
A bright future in agriculture for Radford family

Everything seems to happen at once, 
but we have a great team helping who 
realise when ‘it’s on it’s on’ and they work 
together to make it happen.
  Chris Radford - “Ibon” Rowena NSW

“
”
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Farmers and graziers are regarded as some of the 
greatest optimists and the Radford family of Rowena, 
NSW, are no exception.

Now in their second year of decent rainfall since the most 
recent and well-publicised drought period, the Radfords remain 
acutely aware of how quickly things can change, and are as 
they say, making hay while the sun shines.

Chris Radford first moved to the Rowena area in 1989 with 
his wife Vanessa entering the fray in 1995 and they raised 
three children, immersing themselves in the community, while 
enduring challenging early years at “Ibon”. 

While the heavens have begun to open more regularly of late, 
Chris says rainfall deficiencies had long been a significant 
challenge to the industry and finding ways to account for dry 
spells has been imperative.

“We grew five good crops in a row up to 2012 after which time 
we grew nothing again until 2016,” he recalls. 

“It was a good crop, followed by no crop at all until last year. I’m 
a big believer in cycles and hopefully we’re in a wet cycle now 
and we can put a few together to build our reserves up again 
so we can handle the next dry time.”

Chris says the key is being profitable in good years and 
employing better farming techniques for weed control 
and moisture retention, rather than falling into the trap of 
complacency.

“We invested in weed seeker technology about 13 years ago 
and it has had massive benefits for our business in our zero till 
operation,” he says. 

The weed seeker uses sensing technology to selectively target 
weeds and Chris explains that the money this had saved his 
business was immeasurable.

“In the drier times we’re not wasting chemical spraying the dirt 
and it’s a very efficient, cost effective way of controlling weeds,” 
he says. 

“It’s used in conjunction with conventional spray rigs when 
weeds are more prolific and we find it works really well in our 
program.”

Chris has been aware of the rate at which farming technologies 
are evolving and credited his agronomy team for keeping him 
on the front foot.

“There is actually drone technology becoming available with 
weed mapping capabilities that we believe are compatible with 
normal spray rigs, meaning rather than updating to a newer 
model weed seeker we may be able to use our conventional 
rigs to spot spray in time,” he says. 

“So we’re not rushing in - we have a great agronomy team who 
keep track of the most cost effective options to ensure we’re as 
efficient as we can be while keeping our fingers on the pulse.

“That goes for Delta too. We have a long and loyal history with 
Delta and I’m always able to source the newest seed varieties 
and chemicals when I need it.”

Chris has almost finished planting 2,500ha of barley, with 
2,500ha each of wheat and chickpeas to follow.

Chris has measured 362mm of rain in the year to date and has 
also received beneficial flood water across his country recently 
from Thalaba creek and associated channels.
 
“We’re probably a week late with our planting because it’s been 
too wet to get on, but it’s a good problem to have. Everyone 
seems to be getting stuck into it in the area and it looks like 
we’re going to have a good run for the time being.”

We’re probably a week late with our 
planting because its been too wet to get 
on, but it’s a good problem to have.
  Chris Radford - “Ibon” Rowena NSW

“
”
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The Radfords also aim to run a 2,000 head self-replacing 
flock of Merino sheep, however numbers are down to about 
1,500 ewes joined this year while they rebuild after the 
drought.

Chris says the sheep were fed on 150ha of oats with 
about 7,650ha of farmed country inside the total 11,500ha 
enterprise.

“The sheep work well alongside the farming as a mixed 
operation and often complement each other here in our 
business,” he says. 

“We find we can use the sheep in managing our farming 
country in our summer fallow alongside the weed seeker to 
get better results. A double knock. 

“We also store our own grain to fatten lambs in our feedlot, 
so they work hand in hand.” 

The very flat, black soil plain nature of the landscape had 
caused some issues with the sheep in wet periods, but Chris 
hopes a recent purchase of some high country nearby to 
address the problem.

A rotational cropping system is essential in modern day 
farming operations in order to beat chemical resistance 
and disease, and is also a crucial link in the chain for the 
Radfords mixed cropping and grazing business.

Team this with Vanessa Radford’s ‘LightenUp’ off-farm 
business and it’s fair to say the couple have their hands full.

Chris says his wife began creating custom lampshades 
about four years ago when the drought was at its peak.

“It was a creative outlet that kept her mind occupied and 
helped her deal with the drought. It has been a good thing 
and it’s far more established now than it was then – it’s fairly 
humming now.

“Vanessa also handles the bookwork side of the farm 
business and drives tractors when she needs to. She’s a 
busy girl but she makes it all work.” 

As is often the case in agriculture, the mice plague in NSW 
has thrown an unexpected curve ball at farmers this year.

Chris believes flood water covering his soils has lessened 
the severity for his patch, however, those who did not have 
country go underwater had seen a greater influx of mice. 

Unfortunately, Chris and Vanessa notice an increase in mice 
numbers in the past three weeks and are preparing a course 
of action. 

“We will perimeter bait at planting and fully expect to complete 
a full round of in-crop baiting in the spring. Hopefully this will 
be enough to control the problem.

“It’s really just a headache we’re not used to as we find 
we can make more money out of grain stored on-farm as 
opposed to just delivering into the system, and now that 
option may be compromised.”

The Radford farming enterprise has seen considerable 
expansion since Chris began operating in the Rowena area. 
Chris recalls a number of strong yielding years among his 
past 32 years of farming, with 2016 and 2020 standing out.

“Last year we grew over 20,000 tonne of grain on 7,300ha 
including chickpea, wheat and barley. In 2016 we had similar 
yields on less acreage, so we’ve had some exceptional 
years. They’re the ones that keep you going.”

In the 2020 calendar year the Radfords measured 597mm of 
rain at Rowena – a 450mm to 500mm average rainfall area.

www.lig
htenuphandmade.com
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The 362mm in the year to date encouraged a generally 
positive feel about the coming season.

“It all turns around and we know we get dry times as well as 
wet times,” Chris says.

“In every dry year we ask ourselves what we can do to be 
better the next time around. For example, now we have more 
hay sheds to be better prepared for the next dry spell and 
we’re constantly trying to improve the show so it’s easier on us 
next time. You’ve got to be able to ride out the tough times to 
benefit when the going is good.”

This attitude flowed through to his every day work life where 
Chris says there is never a dull moment.

“Everything seems to happen at once, but we have a great 
team helping who realise when ‘it’s on it’s on’ and they work 
together to make it happen,” he says. 

“We’re planting at the moment, I’ve been moving grain out 
of silo bags and we also have a grader here now grading 
chickpeas somewhat late due to the wet weather. 

“It’s a great industry to be in. It’s all gung-ho if you ask me, 
there’s always lots happening and progress being made and 
people will always need food.

“One of the best industries indeed.”

It’s a great industry to be in. It’s all gung-ho if you 
ask me, there’s always lots happening and progress 
being made and people will always need food.
  Chris Radford - “Ibon” Rowena NSW

“
”
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Gordon Bray AM and Jim Maxwell AM have a century of broadcasting on the scoreboard between them and a close friendship 
that spans 50 years. Gordon Bray and Delta Agribusiness have a long and close relationship since the company’s very inception, 
with Gordon acting as inaugural MC at its launch in April 2006. As Managing Director Gerard Hines puts it, “Gordon and his family 
are close friends of ours and the company, and has been actively involved for over 15 years as a trusted voice in our company’s 
media campaigns and MC at milestone events along our journey. I met Jim through Gordon and his family and enjoy the pleasure 
of witnessing the terrific banter, humour and respect between these two Aussie icons”. 

Through this relationship, Prospect Editor Rosie O’Keeffe gained an exclusive insight into their career highlights, changing 
national and international sporting dynamics, and the most memorable sporting moments that surprisingly silenced the colloquially 
renowned “Voice of Rugby” and “Voice of Cricket”.

As I walk out onto the green turf of the historic Sydney Cricket Ground 
alongside Gordon Bray AM and Jim Maxwell AM, it’s instantly 
apparent it has not only been the scene of some of Australia and 

the world’s greatest sporting moments, but both commentators reflect on 
how being in the box seat here also holds a personal significance to them. 

Both have notched up 50 years’ experience in the broadcasters’ box and 
theirs is a friendship that also spans 50 years. Gordon says it was always 
a sporting passion that has connected them, recalling squash games 
together at the Royal Sydney Golf Club, playing touch football on Sundays, 
in Gordon’s case, guest appearances for the Old Cranbrookians cricket 
club, and both gentlemen also reminisce casual dinner parties eating fish 
and chips plated on newspapers. 

And, of course, with a passion and connections in racehorses, there’s 
always a cheeky tip from the form guide shared between them.

A broadcasting edge…
Behind the mic with legendary sports commentators

Jim Maxwell AM and Gordon Bray AM

Jim Maxwell AM & Gordon Bray AM with 
“Yabba” at the Sydney Cricket Ground.

As I capture images in front of the Member’s Stand which is steeped in 
grandeur, and we tour the players’ area and the historic dressing rooms, 
some of the greatest moments in cricket Jim Maxwell has etched in his 
memory just rolls off the tongue as he highlights key statistics of the game, 
even information that has been documented dating back from the Don 
Bradman era… and he talks about how calling the women’s gold medal 
win at the 1996 Atlanta Summer Olympics, one of the most memorable 
moments of his career. 

But even though he’s broadcasted other sports, it’s with his cricket yarns 
that his wry smile emerges. 
“One of the most famous cricket games (here at the SCG) was when 
Michael Clarke scored his triple century here, no one had ever made 300 
runs in a Test match at the SCG and the crowd just went wild… They 
may not ever see anything like this again,” Jim, who also had his wedding 
ceremony on the SCG turf, enthuses. 
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I then ask Jim who he believes have been the most talented cricketers 
over the years. “Brian Lara is the best batsman and Shane Warne the 
best bowler I have seen,” Jim says matter-of-factly. 

“Lara was certainly the greatest batsman, with his flair and his ability. 
The way Lara came back in Jamaica after media reports of a slump, 
scoring 242 and they won the game, and scoring 100 in the run chase 
in third test… It emphasises that brilliant batsmen are match winners.

“The Shane Warne and Glenn McGrath era was something special and 
I don’t believe there has been a greater pairing in Test history with pace 
and spin. When you look back in that era, Australia didn’t make a lot of 
runs but they were not out of the game because of these two. Shane 
Warne is our greatest living cricketer… he is out of this world.” 

Jim recalls another significant and memorable cricket moment was in 
the West Indies in 1995 when Curtly Ambrose and Steve Waugh came 
face-to-face and Australia won back the Frank Worrell trophy after Steve 
went on to score a double century and his brother Mark put 100 runs on 
the board as well. 

“A lot of the remarkable things I’ve seen in cricket involving Australia has 
been when they were on the other side, not often the winning team,” 
Jim recalls. 

Jim’s media career is certainly one that reflects his passion for all sports 
and has as much variety as the magazine clippings he glued onto 
cardboard (still treasured today), although even in his early years, it’s 
his coverage of cricket with more than 300 Test matches, and numerous 
One Day Internationals and World Cups that he is most renowned for. 

Jim was awarded the Member of the Order of Australia (AM) for services 
to sports broadcasting in 2013 and Lifetime Achievement Award for 
Sports Journalism at the 19th annual Sport Australia Media Awards last 
year.

He has a long standing role as editor of The ABC Cricket Book and has 
written and compiled several other cricket books. 

He recalls editing a cricket magazine at school and the moment he 
realised that despite not being talented to compete at an elite level in 
sport, there were other ways to be involved in sport. 

“I had a dream in those days that I could still be involved somehow in the 
game of cricket and that was a goal I could achieve,” he says. 

It was actually ‘third time lucky’ applying for a cadetship at the ABC 
after Jim had returned from a Collegians Tour in 1972, and it was his 
mother who encouraged him to reapply in 1973 after she discovered an 
advertisement in the newspaper. 

“I remember they played 90 matches as part of the tour and there were 
a lot of first grade cricketers, but on returning to Perth, I didn’t know 
what I was doing next, so I actually rang my father, who was a probate 
lawyer at the time, and asked him to shout me a trip on the Indian Pacific 
because I was a bit skimp,” Jim jokes. 

“It took a few years for the opportunities to open up, but after getting to 
cover a Test match in Pakistan and Australia in 1977, the offers to cover 
more matches became regular. We then had a team – Alan McGilvray, 
Dennis Cometti and myself – and a real opportunity came for me when I 
was sent to the World Cup in England that year…” 

Jim says that opportunities grew, from covering Olympic Games and 
international and national cricket, to being taken back to amateur sport 
days, club rugby and schoolboys games. 

“I was doing rugby on television in 1996 and that was a lot of fun with 
Brett Papworth, Ross Reynolds and Toby Lawson. It was actually the 
start of a good time having a glass of red before every match,” Jim grins. 

“I remember we did the Joeys and Riverview game and we were in 
the box with a bottle of red. The tradition persisted to the point where 
the Yalumba rep would bring a bottle as part of an association with the 
Eastern Suburbs rugby club.

Whilst there was never an opportunity legally to advertise any product, 
we were 10 minutes into the game and I thought there might have been

a chance to repay the hospitality as the Eastern Suburbs were about to 
score… so I’m poised with microphone on and it’s ‘here’s a chance for 
Eastern Suburbs, Yalumba-ing in for the try!’,” Jim laughs. 

“They were great days and club rugby was always a sport you’d love 
being a part of because you could mix with the players socially after the 
game. Even with cricket in the 1980s and 1990s, they would all have a 
beer with the members after matches. I think it was when Alan Border 
was the Australian captain that last happened. It has certainly become a 
more clinical culture with endorsements and social media, and it’s not as 
much about the grassroots members these days.

“Having not played for my country, like others have, it takes a while 
to develop a confidence to speak behind the microphone. I have an 
honest respect for the players and I think it took me 20 to 30 years to 
feel a sense of authority and control in what I was doing. Eventually the 
respect grows. It’s interesting that the ABC never employed me as a 
cricket commentator, I was a sports commentator, the respect for me as 
a cricket commentator has come from the public, which is just the best 
feeling.” 

Whilst Jim talks freely today, he believes that when behind the 
microphone, “saying nothing is lost these days”. 

“The important thing to always remember, is the pause. The technique 
of the pause is really important and using the crowd in the commentary. 
Some of the best commentary you can do is to say nothing, and you can 
forget that in the moment sometimes.”

And that’s why he believes the energy of a live crowd is also important 
to the game, with the lack of a live audience something he has now 
experienced as a part of COVID-19 restrictions. “The atmosphere is 
what you kill for as a commentator and the opportunity to work off a 
crowd.”

Gordon agrees and recalls his first televised test rugby commentaries at 
the SCG in 1980. The capacity crowds witnessed a thrilling series win 
over the NZ All Blacks spearheaded by a rookie fly-half named Mark 
Ella. He also reveals the sporting moment that silenced him…  It was the 
Rugby World Cup Quarter Final in 1991 between Australia and Ireland in 
Dublin. “The Irish scored a late try and it looked like we were gonners six 
minutes before full-time. The crowd was in a frenzy and out of control. 
I’d never seen crowd reaction like it. The Irish thought they had knocked 
out the favourite… It was definitely one of the most dramatic games I’ve 
called and probably the best commentary I’ve done. Why?  Because 
when Gordon Hamilton scored  that try for Ireland, we shut up for 31 
seconds. You didn’t need to say anything. It just unfolded before our 
eyes, the visual impact of the moment took over and I had to physically 
gag fellow commentators Gary Pearse and Chris Handy. When the 
Wallabies finally stole the game with Michael Lynagh’s try, the loudest 
eruption came from the ABC commentators,” he recalls. 

Gordon’s broadcasting career began in 1969 as a specialist trainee 
at the ABC and after 25 years of covering sport across the globe he 
moved to commercial television spending the next 25 years with the 
Seven Network and Channel Ten. Gordon has a reputation for fastidious 
research and after 50 years in media is recognised internationally as 
a leading and diverse sports commentator and an entertaining and 
polished after dinner speaker and MC.

Gordon has been a commentator at 10 summer and winter Olympic 
Games, 5 Commonwealth Games and has written six books on rugby. 
From test rugby and test cricket to golf and equestrian, he has covered 
over 25 sports at international level, as well as, completing six Sydney to 
Hobart yacht races for the ABC on the official radio relay vessel. In 2001, 
Gordon was awarded a one-off Sydney 2000 Prime Minister’s medal 
for services to sports broadcasting, as well as, being a recipient of the 
Penguin Award, the highest peer award for a sports presenter, and in 
2005 was made a Member of the Order of Australia for services to sport, 
charity, and the community.  

For Gordon, the memories of his “dream job” and one he still pinches 
himself doing, goes back to his school days when he would hit a tennis 
ball against a wall playing out imagined cricket tests and he chuckles 
that his family were always having to replace windows he’d broken. 
He would cut out newspaper articles and keep the scrapbooks. Cricket 
and rugby were his two great loves; however, Gordon also reminisces 
playing golf at Hudson Park in the Western Suburbs of Sydney – one 
school holidays even playing every day for his six weeks’ vacation.  u
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“On very special occasions in my teens I chose to wag school too. I 
remember in 1963 I attended Alan Davidson’s last cricket test on the 
final day here at the SCG and I snuck into the Members’ Stand. After 
stumps Wally Grout, the great wicket keeper threw his two cricket pads 
to me from the dressing room window and I got one signed by both 
Australia and England. I even offered to carry Davo’s bag to his car. 
Unfortunately there was a photographer from The Sun on hand and the 
next day I was pulled into the headmaster’s office… and he revealed the 
back page photo showing me in my school uniform. 

“I think I was definitely destined to be a commentator, even though I 
didn’t know it at that stage.”

Gordon lost his father at 10 years of age, tragically killed in a workplace 
accident, and has since had a longstanding connection with Legacy. It 
was this connection that assisted him into his first role as a specialist 
trainee with the ABC Sports Department. “Sir Ivan Dougherty our family 
legatee, was a war hero and head of Civilian Defence. He spoke on 
my behalf to Sir Talbot Duckmanton, the general manager of the ABC 
who also happened to be President of Sydney Legacy. So I got to the 
interview stage and after a rigorous audition process led by the late 
Drew Morphett I landed the position. I ended up working alongside Drew 
as part of the ABC’s television test cricket coverage to regional Australia.

Jim Maxwell AM, Gordon Bray AM, 
Delta Ag Managing Director Gerard 
Hines at the Sydney Cricket Ground 

The Sun’s published photo of Gordon Bray AM carrying 
cricketer Alan Davidson’s bags to the car as he wagged 
school, sneaking in to the Members’ Stand to watch the 

final day of Davidson’s last cricket test at the SCG in 1963

 Jim Maxwell in the commentary box at the SCG
Photo: Wolter Peeters courtesy The Sydney Morning Herald



Prospect | Winter 2021       27

Gordon also shares a friendship and says his most entertaining 
commentary colleague is Chis Handy, universally known as ‘Buddha’. 
He chuckles at some of the adventures they shared while on tour, 
including a ritual before every telecast to drink a rum and coke. 

Gordon believes sports landscapes are changing and says win 
bonuses and excessive money can have a negative impact on 
professional sport – still referring to his highlights of an amateur era. 

“Professional sport is faster, fitter, stronger, more demanding, and 
there is the element of betting, and that brings its own implications. 
The quest for victory brings a lot of pressure on the players, especially 
with multiple television cameras evaluating every move, and I think the 
whole objective should be to keep the fun side of sporting achievement 
– it’s very cut throat, have we already lost it to win at all costs? 

“I think many teams are trying to go back to an amateur ethos, it’s 
not about me, it’s about we, and having respect for the opponent, 
commitment, hard work, a sense of sportsmanship, accepting the 
outcome. For love first and money second… all those noble character 
traits are really important. A lot of teams are trying to now develop a 
culture of modesty, selflessness and group pride with an understanding 
of why they are doing it – money, teammates or something greater?” 

Gordon has admired many great sportspeople, including golfer Greg 
Norman and tennis player Evonne Goolagong Cawley. In the modern 
era, he says Ash Barty is an inspiring ambassador and a phenomenal 
talent, epitomising everything we want in our Australian sportspeople. 

He says the recognition for women in sport is growing, especially with 
the inclusion of female commentators in the game, and admits he 
has certainly maintained a conscious focus on female supporters – 
developing a style in humanising the players. 

“I would always try and come up with some quirky fun facts on the 
players to target the female and younger audience, bringing in the 
players’ backgrounds, their families and some anecdotes,” he says. 

In recent times, Gordon has observed changes to the rugby game, 
making it more technical with a decreased number of supporters, and 
believes to get back to the game’s elements, it needs to be driven 
by a much wider grassroots exposure, inspiring more children to get 
involved in the sport. 

“It’s about where I started – kids having their heroes and building from 
the grassroots up. I believe Australian rugby has been in a void for 
more than a decade. The last big era was the decade leading up to 
the 2003 World Cup. Since then, I think things have gone backwards 
due to administration issues, a lack of correct focus and planning, 
leadership, funding issues and a lack of unity in the provinces – states 
are largely in survival mode and are pursuing their own avenues to 
success. 

“They are trying to address these issues  through exposure in schools 
and juniors, and without question the rural areas need to be embraced 
because there is so much untapped available talent. Australian Rules 
football succeeds spectacularly in that area.”

In the last 50 years he believes he has visited almost every rugby club 
in NSW as a guest speaker and is aware of the importance of the sport 
in regional Australia. Gordon has a fond connection with the land, with 
his wife Cathy coming from a well-known farming family on the rich 
black soils around Gunnedah, and his son Andrew also runs Wagyu 
cattle on his property at Ebor near Armidale. 

Gordon is now focused on giving back to the game through mentoring 
up and coming commentators especially internationals Alicia Lucas 
(Quirk) and Emily Chancellor. He is involved in a number of podcasts 
including the Rugby Club of Victoria’s ‘The Spirit of Rugby Union’, and 
contributes video profiles of classic Wallabies on an honorary basis for 
the Rugby Australia website and archives. 

Whilst Gordon believes he may have called his last game of rugby his 
interest and passion for the sport remains strong. 

And one thing’s for sure, whether it be a rum and coke, or a glass of 
red, the friendship of these two much-loved and celebrated voices in 
Australian sport, will be one to be enjoyed and remembered for many 
years to come. 

Gordon Bray AM and Jim Maxwell AM take a stroll through 
the Australian SCG dressing room  

“I believe the key to being a successful commentator is 100 per cent 
passion and a genuine love of sport, and a desire to wholeheartedly 
immerse yourself. Preparation is everything. When something 
happens, I can hopefully spontaneously relate to it. It’s all part of the 
thrill and adrenalin rush of being behind the microphone personally 
communicating with viewers and listeners.”

Gordon admits there is a growing level of political correctness in the 
modern era and there have been moments he was controversially 
thrust into the spotlight. 

“Political correctness is certainly a challenge, but that’s all tied up in 
the skill of a broadcaster – being on your toes and razor sharp with 
everything you say,” Gordon says. 

Some of his greatest moments involved in sports commentary 
go back to an amateur era. He recalls the ABC sending him on a 
Wallabies tour in 1984. The team won the Grand Slam for the first 
time and Mark Ella scored a try in every test match. It was a moment 
that Gordon says “put rugby on the map in Australia ...”

One of the biggest highlights for Gordon as a commentator was the 
2015 Rugby World Cup when Japan downed South Africa in what he 
describes as “one of the biggest sporting upsets of all time”.

There have been several other career highlights and funny anecdotes 
including streakers across the field in the 1981 match at Twickenham, 
Australia versus England. 

In his first Olympic Games in 1976 at  Montreal, Gordon hosted the 
opening colour transmission to Australia for the combined Australian 
Television Team. He also covered the yachting regatta in Ontario but 
his favourite Games remains London in 2012 with the Macquarie 
Radio Network as he was required to commentate ‘live’ on a dozen 
sports. 

“I remember I was calling Australian whitewater kayaker Jessica 
Fox’s silver medal from the International Broadcast Centre and 
unfortunately we had lost pictures before the start of her run. Falling 
back on my ABC training I had made sure I was prepared with the 
phone number of her coach and because I could only hear water 
effects and crowd reaction, I quickly rang him and he then described 
what was happening which I passed on to the listeners. 

“These experiences gave me a chance to show my versatility. I’ve 
always aimed for 150 per cent and perfection, which I could never 
achieve, but that was always the goal. 

“One thing we were always taught at ABC Sport was to be objective 
and not become a barracker, but it can certainly be difficult to deploy 
diplomacy sometimes.”
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Whilst sheep and cattle sales might be a numbers game, 
and in the timing, for the Delta Livestock team, it’s just 
as important to develop partnerships with producers and 
maintain an understanding of each farming operation. 

Delta Livestock Manager David Corcoran has been working with some 
of his producers for up to three decades. 

“Understanding their business, expectations and timing of what they are 
doing in their programs is really important in making the key decisions 
to maximise returns,” David says. 

“It’s really important to protect the interest of our clients, not just short-
term cost cutting or risky deals, it’s about integrity, secure funds and 
guaranteeing what we do is in the best interests of the clients.” 

David says achieving a maximum return for the producer is all in the 
presentation and timing. 

“It can be intense dealing with people’s livelihood and the pressure is 
on to get a top price to improve margins for producers and how the 
stock are presented,” Wagga livestock sales agent Scott Hall says. 

He is in the thick of a high stakes environment at Wagga Livestock 
Marketing Centre each week as thousands of head of sheep and cattle 
are sold to the highest bidder. Scott says the day’s action all begins 
under large floodlights in the early hours of the morning – often starting 
between 2am and 5am – as teams gather to pen either the cattle or 
sheep for the weekly sale. 

“I definitely enjoy the saleyards and the challenge of dealing with the 
stock, managing the changing markets, the producers selling, and the 
buyers,” he says. 

Scott grew up on a property at Goondiwindi in southern Queensland and 
always knew that he would be involved in agriculture in a livestock role. 
He joined the Delta group as a trainee six years ago and has relished 
his role working alongside a highly experienced team originally with 
Aaron Mackay, the Branch Manager and now with Jon Bergmeier. “I 
have really enjoyed the role with Delta, the experience gained working 
with a few of our senior Delta agents, giving me a real insight into 
building client relationships. It is good to be able to still have access to 
experienced agents such as Jon, David Corcoran and Bill Frew,” Scott, 
who is travelling between properties at the time of our interview, says. 
Jon and Scott, along with Sam Fardell and Colleen Price make up the 
Wagga team. Colleen services all the processing and admin needs in 
the location, and has done for around 20 years, a huge contribution to 
the group.

Delta Ag’s livestock offering was established in 2006 when David 
Corcoran joined the company with a ‘clean sheet’ opportunity to build a 
Livestock & Propery business within Delta Ag. In 2009 Delta merged with 
the largest private agency in Wagga – Hamilton Luff Burton (HLB) which 
was a key growth period and was the start of an integral presence in the 
Wagga area. Today, along with David Corcoran and the Wagga group 
the Delta Livestock team includes Cameron Rosser and Jack Mann with 
Sharon Kelly as Group Administration Manager based out of Young, 
Andrew Adams, Col Harris and Greg Holt based at Cootamundra, and 
Bill Frew, Tegan Morris and Alex Willson at the Yass Branch.

Prospect|Master Farmer

Yarding up
Article I Rosie O’Keeffe

The rise of Delta Livestock

Early morning at Wagga 
Livestock Marketing Centre

Photography I Dean Kinlyside

“It’s really important to protect the interest of our clients, not 
just short-term cost cutting or risky deals, it’s about integrity, 
secure funds and guaranteeing what we do is in the best 
interests of the clients.
    David Corcoran - Delta Livestock & Property”
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David says the entire team work as a close group to help keep 
everyone up to date with opportunities for clients.

“Weekly markets set the tone to a large degree for what is happening in 
the meat trade when it comes to prices and rates. There are, however 
ever increasing and added ways to establish a good price for our 
clients, including direct to the processor, and importantly a huge online 
marketing platform. Our whole team with a good blend of experience 
and youthful drive are relishing these new avenues to add real value 
to our clients’ operations.” David says. 

“Good agency really is about being flexible and having the knowledge 
of industry conditions, supply and demand.” 

Scott says the Wagga markets have particularly changed in recent 
years in supply and prices. 

“There are a lot of prime lambs on the market, but there has been a 
significant drop in cattle yarded down from 6,000 head yarded two 
years ago, to regularly 2,000 penned, but the prices are certainly up.” 

David agrees that the cattle market is always volatile with export 
markets in the mix and smaller herds with the recent drought, with a 
big shift to prime lamb production evident. 

“The red meat industry – beef, lamb and mutton – is our core business.

“Producers are involved in breeding stock to keep the red meat supply 
chain strong and there are big opportunities going forward domestically

and globally for Australian produce,” David says. 

“Our livestock and grazing conditions are considered clean and 
green, and our animal welfare issues have improved over the 
years – so there is a big future for red meat.

“We are becoming better at producing high quality pastures and 
fodder crops too, there is a focus on genetics in prime lambs 
and cattle and producers are starting to reap the benefits. 
There has certainly been a big expansion in lamb production 
and a shift away from wool in the past 10 to 15 years with the 
return not as strong, so it’s an important part of our agricultural 
landscape.” 

Scott also says that he has seen growth in farmers who 
have traditionally grown crops diversifying into livestock and 
benefitting from it, especially working in conjunction with 
experienced agronomists to ensure optimum grazing pastures/
crops. 

One of the biggest evolvements for the livestock industry, 
especially in store stock sales has been the introduction of 
technology with mobile phones and an online market through 
platforms like AuctionsPlus and FarmGate Auctions. 

“It’s efficient and you don’t even have to leave the farm. You’re 
in control of the price, can manage expectations and reserves. 
It really broadens the market and can assess, promote and sell 
stock in seconds, so it’s certainly been a game changer.”

David Corcoran & Bill Frew

Jon Bergmeier

Cameron Rosser

Tegan Morris

Greg Holt, Andrew Adams & Col Harris Sam Fardell

Scott Hall
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A golden record
7.16t/ha yield for canola crop

Not only do things need to be done 
right, things also need to go your way, 
which they did with the “Mayfield” crop.
              Delta Ag agronomist James Cheetham

“
”

Peter Brooks & James Cheetham

Article I Lucy Moore  
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It was dual purpose, dual income, risk minimising, profit doubling 
freak of farming winter crop.

Twentieth century farmers would say it were too good to be true, but it 
has been seen and believed on the western fringe of the Greater Blue 
Mountains near Oberon, New South Wales.

Last year, farm manager Peter Brooks and Delta Ag agronomist 
James Cheetham grew a canola crop of the Pacific Seeds’ Hyola 
970CL variety on “Mayfield”, Oberon, to receive a mind-boggling and 
record breaking 7.16/hectare yield and the expected media coverage 
a success like this brings.

Fast-forward to now and the celebration of such a successful endeavour 
on country traditionally reserved for livestock grazing and production is 
starting to trigger lightbulb moments for fellow sheep graziers around 
Oberon.

The town rests 1,113m above sea level lending it to high annual rainfall 
and snowfall in the winter months.

The prevalence of a very cold climate and the long-held trajectory 
toward grazing, not cropping, meant the record canola crop was the 
first harvested at Oberon.

However, Peter Brooks has been growing canola at Goulburn on the 
Southern Tablelands for many years and Delta agronomist James 
Cheetham said they were game enough to take a chance.

“We weren’t sure about (cropping canola at) Oberon but we had 
knowledge on the dual grazing and grain system, so we were confident 
but not 100 per cent sure of it being a success,” Delta Ag agronomist 
James Cheetham says.

Now, Hyola 970CL is the leading grazing canola variety and more 
and more graziers are learning of what it could potentially offer their 
businesses.

James explains grazing canola crops had become very popular 
in the last 8-10 years particularly on the Southern Tablelands and 
it was interesting and encouraging to see it being investigated 
further elsewhere.

James explains varieties such as Hyola 970CL were long season 
winter types, allowing for early sowing in late summer as opposed 
to the traditional canola sowing window in April.

“This grows a large amount of biomass (leaf), which is useful as 
sheep feed to fatten lambs for example before locking the paddock 
up again in June/July to proceed as a grain crop,” he says. 

There is no refuting the impact of supply and demand. Consistently 
strong sheep and lamb prices combined with ongoing high grain 
prices as seen in the five to six years to now prompted the wide 
spread adoption of this graze and grain golden ticket. 

James tells me interest is now strong from graziers wishing to try 
the system for themselves.

“It’s basically a double income stream. The dollars per hectare 
off those couple of paddocks last year were unbelievable and the 
profitability of that double-faced system is extremely high,” he 
says.

“It opens more options for people in that instead of the traditional 
pasture grazing scenario it helps manage risk, where producers 
are getting the grazing income off the crop early before diving in 
again and locking what is quite an expensive crop to grow up for 
grain.” 

While the dual-purpose canola variety has inarguable benefits, it 
is not without the challenges of climatic and seasonal pressures 
all farmers are accustomed to. 

James says a lot of planning and preparation went into ensuring 
the paddocks were primed for planting and due to it being a costly 
crop compared with traditional forages like oats, a lot of careful 
consideration was involved.

“Not only do things need to be done right, things also need to go 
your way, which they did with the “Mayfield” crop,” he says.

“The area boasts really strong basalt soils, we had 850mm of 
rain last year and we had a really mild grain filling period through 
October and into November that enabled the plants to keep 
flowering and setting seed pods.

“To its credit the crop did have snow over it at one stage last 
year but those mild conditions at the crucial time ultimately led 
to success.”

James explains that frost risk was a given in the Oberon area but 
it would not deter potential growers.

“It’s important to note the record crop was not just a one hit 
wonder,” he says. 

“We have growers keen to invest and diversify firstly into a high-
quality sheep feeding crop with the option of grain thereafter. It’s 
exciting to see, especially given the fact Oberon is not traditionally 
a grain growing area.”

With plenty of optimism on board, James believes the best may 
be yet to come.

“Canola varieties have a lifespan of between four and five years 
and require continual updates to combat disease resistance,” he 
says. Seed companies are always looking to improve varieties 
and we’re already starting to see some new winter types hit the 
market in the dual-purpose space.

“The significance of the “Mayfield” crop should not be 
underestimated and it gives us the confidence to aim higher than 
before in targeting yield potentials, benefiting mixed cropping and 
grazing enterprises simultaneously.”

If results like these become the benchmark we can only ask for, 
what could be next big record breaker for Aussie agriculture?

James Cheetham & Peter Brooks inspected the amazing crop during its grow cycle 
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A tribute to the late

Kevin Siegert

The Delta Ag community was extremely saddened by the passing 
of Kevin Siegert on November 13 2020, aged 57 years. Kevin 
is survived by his wife Jennifer, and sons Bradley and Matthew. 

Kevin was a senior leader and key member of our leadership team at 
our Cowra business, Lachlan Fertilizers Rural, and was a well-known, 
and highly regarded member of the Cowra community.

Kevin started his career in agribusiness at the age of 19 with Oliver and 
Davidson at Cowra, which was a foundation CRT business. Oliver and 
Davidson later merged with sister company Lachlan Fertilizers to create 
Lachlan Fertilizers Rural, and Kevin headed up the rural merchandise 
division under his mentor Robert Oliver until Roberts retirement in 
2008, when he then took over the leadership of that business with his 
long-term colleagues Neale Coutanche and Peter Wilson.

Kevin only ever worked for the one business in his career and clocked 
up an extraordinary 38 years of service with the company before retiring 
when his health issues emerged in early 2020. Kevin’s very significant 
contributions over that time to his clients, his staff and the community 
was exceptional. He was a committed and disciplined leader with a 
strong work ethic and a wealth of industry knowledge and experience, 
and he is greatly missed by his colleagues, friends, clients, and family.

As a young man, Kevin was an outstanding Aussie Rules player and 
had a stellar career with his local team at Cowra, and loved bush 
walking, fishing, and riding motor bikes with his sons and friends.

Delta Agribusiness Managing Director Gerard Hines said “Kevin was 
an amazing person and a great asset to our business”. 

“His success and effective leadership over so many years is quite 
unique in any workplace, and we feel privileged to have been able to 
enjoy his company, his friendship and warm sense of humour, and his 
loyalty to the business and his colleagues. 

“Our sincere condolences go to Jennifer, Bradley and Matthew, and 
their extended family.”
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New tank mix partner a 
“priority” for broadleaf weeds  

Grain growers will have the option to strengthen and 
broaden their cereal crop management plans in relation 
to controlling broadleaf weeds, volunteer pulses and 

canola in the coming season following the development of 
a new, more flexible and cost-effective herbicide tank mix 
partner.

Priority, a post-emergent herbicide launched by ADAMA 
Australia, importantly offers excellent crop safety and allays 
residue concerns particularly in oaten hay and also following 
crops.

ADAMA Australia Portfolio Manager – Herbicides, Rob 
Walker, said Priority was an ideal first choice for tank mixtures 
to broaden the weed spectrum and enhance the performance 
of tank-mix partners, targeting up to 54 broadleaf weeds, 
and to control volunteer, non-imidazoline tolerant varieties of 
canola and pulses.

Priority contains florasulam, an acetolactate synthase (ALS) 
inhibitor, in a suspension concentrate formulation and once 
absorbed via weed foliage or roots, it is translocated to the 
growing points via the xylem and phloem.

“An important benefit of florasulam is that it does not bind to 
stubble or plant material and has a relatively short half-life in 
the soil. Reduced soil residual enables greater flexibility for 
rotation crop options compared with other Group B herbicides 
such as metsulfuron or clopyralid (Group I),’’ Rob said. 

Priority is effective against susceptible weeds from the two to 
eight-leaf stage, depending on the weed species and/or weed 
size.

It can be applied with registered tank mix partners including 
LVE MCPA 570, Triathlon®, Picoflex® plus MCPA 750, 2,4-
D Amine, 2,4-D Ester, Zulu® XT, Flagship® 400, Legacy® 
MA and Bronco® MA-X between the three and flag leaf crop 
stages (GS13-37), as well as with Wipe-Out® and other 
herbicides in fallow situations.

“Additional tank-mix options are an ongoing proposition, with 
extensive research continuing to aim for expanded mixing

options into the future,’’ Rob said. 

ADAMA Australia Market Development Manager – Victoria, 
Alistair Crawford, said the cost-effectiveness of Priority meant 
it could be used with several other herbicide modes of action, 
including Group C, H, I, F and potentially G herbicides.

“Growers will be able to use it early, from three-leaf to early 
tillering, with other modes of action, and later (Z32-37) with 
2,4-D Amine or 2,4-D Ester,’’ Alistair said.

He said the crop safety and favourable pre-harvest interval 
and plant-back profile would make it ideal for use in oats 
in Victoria, as well as cereal crops in the Mallee to control 
volunteer pulses and wild radish.

Alistair said tank mixes with Priority also would be effective for 
controlling summer weeds including marshmallow, as well as 
broadleaf weeds in ryegrass pastures.

ADAMA Australia Market Development Manager – NSW, 
Harry Pickering, said Priority would mainly be used in winter 
cereals, but also fallows, to control brassica weeds like wild 
turnip, as well as volunteer pulses and canola.

“It will allow growers to tailor-make a herbicide mixture that’s 
more targeted and cost-effective than alternatives, and which 
provides more robust control,’’ Harry said.

He said the plant-back interval with Priority was more 
favourable to enable greater flexibility with rotation crop 
options compared with some of the more conventional 
chemistries utilised.

Harry encouraged growers to target smaller broadleaf weeds 
for best control and said, as a flexible tank mix partner, Priority 
also could be applied with Picoflex® and MCPA 750. 

Priority herbicide is registered for post-emergent application 
in wheat, barley, oats, triticale, established ryegrass pastures 
and fallow. For further information on the new tank mix 
partner, growers can contact their local ADAMA Australia 
representative, sales agent or visit ADAMA.com.

CHICKPEA
UNTREATED

CHICKPEA
TREATED
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Livestock Health
Peter Thornton
Animal Production Advisor, Delta Agribusiness 

Worm testing important in
winter months  

When temperatures start to cool down, the focus tends 
to shift from Barber’s Pole Worm (BPW) to the winter 

worm species such as Black Scour and Small Brown Stomach 
worms. 

For several reasons, we need to keep all forms of worm control 
in mind this winter. In a normal year spelling paddocks during 
summer is an important tool in managing larval contamination. 
The opportunity to do this through the 2020 summer has been 
somewhat limited, being a mild, wet summer. 

Further to these unusual conditions over summer there is a 
mass of dry matter on paddocks. This will give the infective 
L3 stage larvae protection from cold temperatures during the 
winter months, which we also saw last year in the central 
west/western plains. If larvae levels are not monitored, they 
can infect stock and continue to contaminate paddocks with 
5,000-10,000 eggs every day, increasing the likelihood of a 
BPW storm during spring.

When planning for lambing/weaning the minimum time you 
should consider a paddock spelled would be 3-4 months and 
they could still potentially be carrying a population of larvae. 
As every adult BPW will take out 0.05ml of blood every day, 
even a moderate count could be causing production losses 
within the mob.

When planning your winter worm management program, you 
need to consider if the paddocks currently have a burden, 
class of stock, level of resistance, withholding periods, grazing 
height and the desired outcome from the selected product. 
It’s also important to plan for the BPW peak spring period, 
especially with young stock if we see conditions like last year.

Testing is the best management tool for controlling worms. 
Worm tests can be used to check if they need drenching, 
assess resistance, and identify the main worm species 
impacting your property. When sending faecal samples away 
you should select the box marked ‘individual samples’. One 
high result on a bulk test can potentially lead to a false result. 
Accuracy is especially important for drench checks. A larval 
differential should also be completed at different times to 
identifying the main worm species affecting your property 
throughout the year. 

Finally, I would like to remind producers of the importance 
of managing the risk of metabolic disorders. Fresh winter 
pastures or grazing cereals are generally high in proteins. 
This can have a negative effect on the uptake of magnesium 
and calcium in the rumen. This will be emphasised if they are 
twin bearing ewes or heifers in their final month of pregnancy. 
Supplementing stock with calcium, magnesium and a source 
of energy will limit the risk of metabolic disorders. To maintain 
rumen function on these pastures they should also be 
receiving dry matter that has not been contaminated by mice.

Taking Stock
Scott Hall
Livestock Sales, Delta Agribusiness 

High quality of livestock
in a positive year

Well, what a year it has been for the livestock sector. We’ve 
seen more records tumble with prices sky-rocketing 

to new levels, especially in the cattle markets. A decrease 
in stock numbers and favourable seasonal conditions have 
really seen the demand for sheep and cattle climb to all time 
highs. With the impact and uncertainty around COVID-19, we 
have seen the resilience of producers and processors shine 
through. 

We opened this year with some phenomenal prices for 1st 
cross ewe lambs with plenty making over the $400 mark. 
Young Merino ewes were also a highlight and producers had 
to look afar to boost their numbers. The mass migration of 
Western Australian bred ewes was in full swing. Prime lamb 
markets have been relatively consistent throughout the year. 

Typically prices for lamb averaged around $7.50/kg for 
heavies and $8.00/kg for trade lambs. The demand for 
restocking lambs has remained very constant over the last 
few months with producers looking to value add the extra 
feed on hand. Looking forward, the lamb market is set to 
remain strong with yet another positive start to the season. 
Sucker season is knocking on our door and I am sure we will 
see some outstanding lambs come through the markets. 

To put it simply, the cattle markets have been outstanding. 
With reduced herd numbers, producers and processors have 
been eager to secure their share of cattle resulting in an 
inflation in price. Cow and calf units have reached upward 
of $4000 and restocking heifers have consistently made in 
excess of $6.00/kg. With the reduced numbers of yearling 
cattle on offer we have seen feed lotters and processors 
scramble to gain a market share. Heavy steers and heifers 
have been a real highlight as of late with heavy fat cattle 
making well over $4.00/kg. In such a grass driven market we 
have also had to look afar and secure lines of cattle from the 
northern parts of our country.  

Every week we look closely at market reports and results on 
online selling platforms. It is clear the strength and confidence 
that producers and processors have within the industry. With 
regular records being broken and staggering prices achieved, 
we are all left scratching our heads in disbelief and wondering 
how much higher these markets can really go. 

With the first half of 2021 so positive, the attention now turns 
to what the upcoming spring season will bring. 
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Landscape
Tom de Mattia 
Agronomy Consultant, Delta Agribusiness

Seasonal planning offers
stability in cropping program

For NSW, decent summer rains and residual stubble cover 
meant growers progressed into the winter sowing window 

with plenty of stored moisture in the profile. Rainfall throughout 
the sowing window was not widespread, but all NSW areas 
received follow up rainfall by mid May. 

Correspondingly, Victoria had not received the autumn and 
seasonal break at the time of printing, but sowing in those 
regions has still continued unabated. As we now progress into 
winter, it will be very important for growers to maintain their 
vigilance in terms of their cropping weed control, pastures, and 
fertiliser strategies. 

Cropping Weed Control:
Successful double knock and pre-emergent programs mean 
that we have relatively clean crops heading into winter. Many 
newer generation grass and broadleaf pre emergents have 
been released over the last 3 seasons, and these have now 
been incorporated into our cropping programs. 

These residual herbicides, coupled with crop competition, will 
be very important in maintaining grass free paddocks through 
out rest of the growing season. Post emergent grass and 
broadleaf weed control in canola crops will be our initial focus in 
the coming weeks. This is always an anxious time for growers 
as we manage weed size and environmental influences such 
as frost, rainfall, and temperature. Growers will then move onto 
their post emergent weed control programs for their cereal 
crops. 

Pastures:
As livestock are moved onto grazing crops, growers have the 
opportunity to spell their grass and lucerne based pastures. 
This provides an opportunity for winter cleaning programs to 
begin. Barley grass and broadleaf weeds will be the primary 
focus when completing these winter cleaning programs. 
Pasture top dressing is also completed during this winter spell 
period. Growers with cleaner and well fertilised pastures will 
have greater carrying capacities for late winter and spring when 
stock are reintroduced from their grazing crops. 

Fertilizer: 
After many districts recorded record harvest results in 2020, it 
is expected that residual nitrogen reserves within our soils will 
have been depleted. It is vital that growers are aware of their 
background N status as they finalise their current N programs. 
Deep N tests are still the best method for evaluating stored N, 
and when coupled with historic yield data and target yields, can 
be used to make informed N decisions. 

Many grazing crops will require their initial top dressing prior to 
grazing. Growers will complete their canola and main season 
cereal top dressing programs as time permits throughout the 
coming months. The timing for top dressing the main season 
canola will be 4-8 leaf, and mid-tillering in the cereals, as 
determined by deep N testing.

Grain Watch
Mick Parry
General Manager, Delta Grain Marketing

Promising crop season impacting
grower decisions

As we look back over the past 12 months, we reflect 
on the amazing crop year of 2020-21 as one which 

delivered for almost all of our clients across the Delta 
network. 

Many growers in the Central West and Southern NSW 
achieved record yields combined with excellent quality 
grains, oilseeds and pulses. We saw Canola oil levels 
as high as 48 per cent, and wheat grades were an 
average H2 with far less ASW1 than would normally be 
expected. 

Despite dire weather forecasts for a wet harvest, the 
rain in later September and early October disappeared 
just in time to allow a near trouble-free harvest for most 
zones.

The NSW/QLD border region failed to receive enough 
rain to achieve average yields, and some crops suffered 
some pinched grain and high screenings as a result. 
While their fortunes have changed with some excellent 
rain over the past several months, allowing a full winter 
crop planting, Central Queensland remains one of very 
few areas still in the grips of drought.

The team at Delta Grain continue to sell old crop tonnes 
at or near season highs, though there is some pricing 
pressure as we head toward the Northern Hemisphere 
harvest. While the US Spring wheat crop is in doubt, 
being caught in the West Coast drought which is drifting 
East, the Northern Hemisphere crop is expected to be 
at or near record levels and both Russia and Europe 
enjoy a great season.
 
As we watch the Australian 2021 winter crop season 
develop, it is difficult to remember a season which 
comes with as much promise. While last year had 
an excellent start, the spectre of the previous three 
season’s loomed large and growers felt a sense of 
urgency to lock in prices which would provide much 
needed cash at harvest. This scenario helped growers 
to make some really good early sales which created a 
lot of value at harvest.

This year, cereal prices are nearly as strong, but the 
lower values relative to international levels (ie low 
Basis) have caused some complacency from growers 
who have not been in a hurry to forward sell as they 
watch oilseeds and corn go from strength to strength.

We think canola has the majority of the Northern 
Hemisphere concerns now well and truly priced into the 
market, sitting near the top of the season and at record 
levels in Australian dollar terms. Meanwhile, wheat and 
barley values have struggled to push higher even as US 
futures made new season highs in late April.

We therefore see now as a good time to analyse your 
planted area and your yield estimates, then really think 
about how these current price levels translate into farm 
returns on a historical basis. We would be surprised if 
the results do not generate a rethink on how much you 
have forward sold for the 2021 season.
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SEASONAL FINANCE

Grow your business with the world’s leading 
finance provider.

Backed by the nationally recognised DLL Financial Solutions, our Seasonal Finance package 
offers growers a competitive, flexible and easy solution to support their farm inputs requirements, 
specifically Farm chemicals, Fertilizer, and seed. Equipment finance is also available.

Delta provide highly specialized financing professionals to design the right program for your business. 
Speak with us today for an innovative and competitive financing solution for your farming operation.
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